
H O M E B U Y E R S

G U I D E

margaretlinhomes.com|510-909-8799



Y O U R D R E A M

H O M E A W A I T S . . .

DEAR HOMEBUYER,

Buying a home is a rewarding
adventure and I’m so happy to
have the opportunity to bring
your real estate dreams to life!

In doing so, I aim to instill
knowledge and confidence in
all my buyers while helping
them successfully navigate
through every step of the
process.

In the following presentation,
you’ll be provided an outline
of everything you need to
know from consultation to
handing over the keys. Our
mission is to deliver
world-class customer service
and a winning experience.

Sincerely,
Margaret Lin

03



B
I

O
G

R
A

P
H

Y

Margaret Lin
Realtor

M: 510-909-8799

DRE# 

Margaret Lin brings 11 years of sales experience, with a high focus on marketing and

strategic planning. Margaret loves real estate and what she does and it shows in her

work. She would be honored with the opportunity to assist you in one of the largest and

most important transactions of your life. Buying or selling a home can be complicated and

stressful. However, Margaret prides herself on taking the stress and confusion out of the

real estate transaction and for creating relationships that can last a lifetime. She is a

professional and C.A.R.E about each and every client. In addition, she would appreciate

the opportunity to earn your referrals in the future.

Margaret is known for her negotiation skills that result in the best possible outcome for

her clients. If you are looking for an exceptional Real Estate Professional, Margaret is the

one you want on your team. She has a reputation that speaks for itself and she is well

known in the real estate industry. Margaret has had much success with luxury homes, her

marketing skills are aggressive, innovative and have yielded excellent results. Her past

clients are not shy and have provided many testimonials.

Margaret will represent you with your best interest in mind. She believes in treating her

clients the way she would want to be treated. Owning a home is our American Dream,

and it would be an honor for her to play a role in making your dream a reality. Let

someone who is ethical, professional, honest, caring, and knowledgeable work with you.

mlin@intero.com

margaretlinhomes.com01504034



T E S T I M O N A L S

“Lorem ipsum dolor sit amet,
consectetur adipiscing elit, sed do
eiusmod tempor incididunt ut labore
et dolore magna aliqua. Ut enim ad
minim veniam, quis nostrud
exercitation ullamco laboris nisi ut
aliquip ex ea commodo consequat.
Duis aute irure dolor in reprehenderit
in voluptate velit esse cillum dolore
eu fugiat nulla pariatur. Excepteur sint
occaecat cupidatat non proident,
sunt in culpa qui officia deserunt
mollit anim id est laborum”

WILLIAM W.

“Lorem ipsum dolor sit amet,
consectetur adipiscing elit, sed do
eiusmod tempor incididunt ut labore
et dolore magna aliqua. Ut enim ad
minim veniam, quis nostrud
exercitation ullamco laboris nisi ut
aliquip ex ea commodo consequat.
Duis aute irure dolor in reprehenderit
in voluptate velit esse cillum dolore
eu fugiat nulla pariatur. Excepteur
sint occaecat cupidatat non proident,
sunt in culpa qui officia deserunt
mollit anim id est laborum”

JAMES S.

“Lorem ipsum dolor sit amet,
consectetur adipiscing elit, sed do
eiusmod tempor incididunt ut labore
et dolore magna aliqua. Ut enim ad
minim veniam, quis nostrud
exercitation ullamco laboris nisi ut
aliquip ex ea commodo consequat.
Duis aute irure dolor in reprehenderit
in voluptate velit esse cillum dolore
eu fugiat nulla pariatur. Excepteur
sint occaecat cupidatat non proident,
sunt in culpa qui officia deserunt
mollit anim id est laborum”

“Lorem ipsum dolor sit amet,
consectetur adipiscing elit, sed do
eiusmod tempor incididunt ut labore
et dolore magna aliqua. Ut enim ad
minim veniam, quis nostrud
exercitation ullamco laboris nisi ut
aliquip ex ea commodo consequat.
Duis aute irure dolor in reprehenderit
in voluptate velit esse cillum dolore
eu fugiat nulla pariatur. Excepteur
sint occaecat cupidatat non
proident, sunt in culpa qui officia
deserunt mollit anim id est laborum”

SARAH H.
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Y O U R

S T E P S T O
B U Y I N G

D R E A M H O M E

CONSULTATION

We’ll sit down together and
help you determine your
needs, wants, and goals,
while offering my personal
industry expertise and
strategies for bringing your
vision to life. 

PROPERTY

Through vetting every possible
home option for you — even
exclusive and off-market
opportunities — I determine
your best options and
accompany you in viewing them
to make sure everything is
above board.

1 2

PRODUCE
OFFER

Once we find the
home of your dreams,
we’ll submit an official
offer — including but
not limited to sale
price, inspection
contingencies, and
closing costs. The
seller then has time to
accept, reject, or
counter your offer.

3

ESCROW

With your offer accepted, we
enter a 30-day Escrow
period. This involves a
neutral third party company
that holds funds while
conducting a thorough
underwriting process to
ensure all aspects of the
contract are upheld properly.

CLOSING

Before you know it, your
home-buying adventure
is complete! I’ll be there
to hand over the keys to
your new home and
make sure everything is
in order not only now,
but in the months and
years to come.

4 5
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T H E E S C R O W

P R O C E S S

W HA T I S A N E S C R OW ?

Buying, selling, or refinancing real
property usually involves the
transfer of large sums of money. It
is imperative that a natural third
party, known as the Escrow Holder
handles the transfer of these funds
and related documents from one
party to another. When opening
an escrow for a refinance
transaction, the borrower and
lender establish the terms and
conditions of the loan - it is the
responsibility of the Escrow
Officer to see that these terms are
carried out.

The Escrow Holder impartially carries
out all written instructions given by
the principals (borrowers). As a
natural third party, a Title Company
oversees the escrow process to
ensure that all conditions are met.

T H E E S C R O W
H O L D E R ' S
D U T I E S I N C L U D E :

• Serves as the neutral third party and the liaison between

all parties involved

• Request a Preliminary Report to determine the status of

the title to the property

• Prepares the escrow instructions

• Complies with lender's conditions and prepares

necessary documentation

• Request payoff demands for anything to be paid

through escrow

• Request the Deed and other related documents

• Receives closing instructions, documents, borrower's

funds and reviews file to

determine that all conditions have been met

• Closes the escrow

• Disburses funds as authorized by instructions, including

changes for tilte insurance,

recording fees, lender fees, and loan payoff

• Issues the Title insurance Policy for the borrower and

the lender

W H A T D O I N E E D T O P R O V I D E ?

You may be asked to complete a Statement of Identity as part of
the paperwork. Because many people have similar names, the
Statement of Identity is used to identify the specific person in the
transaction through such information as date of birth, social
security number, etc. This information is considered highly
confidential.

W H E N D O I S I G N E S C R O W
I N S T R U C T I O N S ?

Approximately 4-6 days before closing, the Title Company will
contact you or your lender to schedule a signing appointment.
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UNDERWRI TER
RE QUIRE M E N TS

List of addresses where you have lived for the last 2 years

List of employers for last 2 years including job title, address, phone number,
and dates of employment

Pay stubs for most recent 30 days

W2's for 2017 and 2016

Federal Tax Returns for 2017 and 2016 with all pages and schedules. If
you own a corporation or partnership, we'll need all corporate /
partnership returns and k - 1's for the past 2 years.

Asset account statements covering most recent 2 months with all pages
( even if they are blank pages - not and internet summary page. Full PDF
statements ok ).

·  Checking / Savings / CD

·  Stock / Bonds / Investment Accounts / Retirement, 401k Account

·  Any other liquid assets

Driver's License

If not US citizen, copy of your green card ( front and back ) or applicable
residency docs, work visa, and passport ( photo page )

If you currently own other Real Estate property, ( second homes or
rentals ) we need the following for all properties:

· Hazard insurance declaration page

· HOA payments coupon ( if applicable )

· Most recent mortgage statement

· Most recent tax bill

Current credit report to be obtained by lender

Divorce Decree / Bankruptcy Documentation if applicable
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THE LOAN PROCESS
Unless you are paying cash for your property, you will need to apply for a mortgage
loan. Your lender can explain current financing options and help you select the right
type of loan for your situation.

THE FOLLOWING DETAILS THE STEPS
TO SECURING A LOAN:

1

2

3

4

5

6

7

Pre-Qualification / Interview Loan Approval

Order Documents

Documents Prepared by the Lender

Funding

Loan Submission

· Lender obtains all pertinent documents

to avoid delays

Within 24 hours of the application, the
lender will request:

· Credit report, appraisal of property,

verification of employment, mortgage

or landlord ratings, funds to close

· Preliminary Report and a Preliminary

Good Faith Estimate of your cost and

loan details from Placer Title Company

· Picture ID, W2's (2 years), A certificate

of Eligibility, DD214 (VA only), and any

other necessary supporting

documentation

· Loan package is assembled by the

Loan Officer and submitted to the

underwriter for approval

· Generally takes 24-72 hours

· Parties are notified of apporval and

conditions to the loan

Within 1-3 days after loan approval

· Loan documents are completed and

sent to the Title Company

· Borrower is notified of how much

money is necessary to close the loan

· Borrower will come to the Title

Company to sign all final documets

· Lender reviews the loan package

· Funds are wired to the Title Company

· Title Company records the Deed of

Trust at the County Recorder's Office

securing the lien against the property

· Funds are disbursed to the

appropriate parties

· Escrow is officially closed

Recording Documents

· The lender opens the transaction with a

Title Company

· Application Interview
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CLOS ING COST
In the next page are some typical closing cost

you may incur during the home buying

process.



Title Insurance Premium

Transfer and
Assumption Charges

Inspection Fees

Recording Fees

Loan Fees

Prepaid Interest

Escrow Fees

• Fees charged by a title and/or

escrow company for services

rendered in coordinating the

closing and preparing

documents necessary to close

a real estate transaction.

Taxes

Homeowner's Insurance

• Fee paid by an individual to

insure a marketable title or, in the

case of a lender, to insure the lien

position.

• Fees charged by a lender to

allow a new purchaser to assume

the seller's existing loan.

• The cost for inspections

perfomed. Example: pest, home,

roof, etc.

• Fees assessed by a County

Recorder's Office for recording

legal documents of a real estate

transaction.

• Fees charged by a lender in

connection with the processing

of a new loan. These may

include  points, origination fee

and credit report.

• Depending upon the time of

month a loan closes, the per

diem charge may vary from a

full month's interest to a few

day's interest.

• The buyer may be required to

reimburse the seller for

property taxes, depending upon

the month in which the

transaction closes.

• Lenders typically require the first

year of fire and hazard insurance

be paid by escrowing funds.
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Home Buyer ’s

Property Address

Sale Price

Down Payment:

Amount financed:

BUY ER S COS T

Loan Origination Fee

Appraisal Fee

Credit Report

Additional Loan

Fees

Prepaid I tems

Ti t le and Closing Charges

Interest

Hazard Insurance

Mortgage Insurance

Taxes

Assessments

Other Fees

Escrow and Title Fee

Title Insurance

Notary Fee

Other Fees

$

$

$



Cost s Check l i s t

Recording Fees

Recording Fees

Tax Stamps

Other Fees

Addi t ional
Sett lement Charges

Pest Inspections

Home Warranty

Home Inspection Fee

Other Fees

Total Settlement

Charges

Loan Type

Amount Financed

Interest Rate

Term

Estimated Monthly
Payment

Principal & Interest

Total Monthy Payment

Down Payment

Total Estimate of

Buyer's Cost

Mortgage Insurance

Premium

Taxes & Insurance

Homeowners Assoc.

Fee (if any)

$

$
%

years

NOTE: This estimate has been prepared to assist the
buyer in computing cost. Lenders and other related
services will vary in their charges; therefore, these figures
are not and cannot be guaranteed.



O U R

V A L U E S

INTEGRITY

We believe in honoring our word.

HONESTY

We see our clients as partners and approach
every transaction by solely promoting their
best interest.

COMMUNITY

Our community is part of our identity.
We are always involved either through
charities or other initiatives to make
our neighborhoods a better place. 

AUTHENTICITY

Genuine relationships are the foundation
upon which we have built our success.

EQUALITY

Every client deserves and receives the same
great service.

TECHNOLOGY

We stay at the forefront of the industry by
educating and providing cutting-edge tools
to our agents.



T H A N K Y O U

In everything I do, I am driven to help
others, because behind every
transaction there is a vision, a goal, a
dream waiting to come to life.

In doing so, I bring my expertise, my
instincts from years of experience, and
my complete dedication to you. 

This is only the beginning of an
exciting journey to a bright and shining
new future. And it’s only the beginning
of my commitment to servicing your
every real estate need. 

Thank you for the opportunity to help
you find your perfect home!

All designs are Copyright Verge Collective, Inc., and are templates intended to guide licensed associates properly associated with a licensed brokerage. This material is intended as
informational only and not as a solicitation. All information contained has been provided by the Realtor and even where intended to be reliable is in no case a guarantee to accuracy of the
information contained including but not limited to condition, lot size, square footage, or other features of the property. All of this information should be independently verified by personal
inspection and by hiring the appropriate professionals.

Margaret Lin
Realtor

Direct: 510-909-8799
E: mlin@intero.com

margaretlinhomes.com
dre #01504034


